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Over the Past 5 years, Microsoft Has Grown its Market Cap Past the $1tn and $2tn Barriers 
and Become the Second Largest Public Company Globally
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$2.5 Trillion

Microsoft’s Success Has Been Largely Propelled By Effective Prioritization of Cloud and 
Enterprise Software Solutions Over the Past 10 Years



Valuation

Market Capitalization  
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Operating Stats & Relative Valuation
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Cloud ERP for Product-Centric Enterprises 
(Gartner Magic Quadrant)

Cloud Market Share Competition 

>$265bn

Cloud Infrastructure & Platform Services 
(Gartner Magic Quadrant)

Analytics & BI Platforms                             
(Gartner Magic Quadrant)

Desktop as a Service (DaaS)                       
(Gartner Magic Quadrant)
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Data & Analytics Enterprise Software

Productivity Solutions Security

Cloud Computing

Artificial Intelligence
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Azure Customer Overview By Geography & Spend (2022)
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