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Introduction

Executive Summary

AMi crosoftés technol ogy ecosystem (Micro
or AMAI CPP0O) is the | argest and most <co
comprising >500,000 businesses globally

¢ Microsoft isthe 3 ™ largest public company in the world

B" Microsoft

¢ >95% of Fortune 500 companies use Azure

¢ >145mm daily active users on Microsoft Teams

¢ >250k businesses use Dynamics and Power Platform

A\ Azure O i) Power B

? Dynamics 365 # BY Microsoft 365
°
* . ChatGPT

A The program has been carefully refined over the past several years to
optimize collaboration and co  -selling among partners

A M&A activity in the ecosystem is strong and wide -ranging from a
specialization and capability perspective; buyers are equally split
between strategics and PE / PE  -backed organizations

GitHub

A Interest in the market remains robust following exceptionally strong deal
volume in 2024, with buyers typically prioritizing specialized expertise /
niche capabilities

A Equiteq is the leading global middle market investment bank serving the
knowledge economy (our exclusive focus) with extensive transactional
experience in the Microsoft partner ecosystem

@
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Microsoft Market Overview

1.



Microsoft has grown to become the largest technology ecosystem over
thepast5 -years with dominant c¢cloud & business

Mi crosoftds success has been | argely propel
cloud and enterprise software solutions over the past 10 years

Microsoft has grown its market cap past the $1tn and $3tn barriers to

become one of the largest public companies globally

Intelligent Cloud Revenue

USD millions

$3.1 Trillion

Market Cap (3 ™ largest in the world)

~20% CAGR —»
125.4

~20% CAGR 105.4

75.3 87.7
Price 60.1 o

48.4

27.4 322 .
=mmBEB

2016 2017 2018 2019 2020 2021 2022 2023 2024 2025E

USD millions

Dec-18 Dec-19 Dec-20 Dec-21 Dec-22 Dec-23 Dec-24

~12% CAGR -»
Microsoft Trading Volume —— Microsoft Share Price

~15% CAGR
63.4 69.0

46.4 53.9

41.2
35.9
29.9
Microsoft 25.8
Co- pilot
launch

2016 2017 2018 2019 2020 2021 2022 2023 2024 2025E

GitHub Microsoft Nuance

Acquisition Introduces Acquisition
Completed Azure Space Completed

Strictly Confidential Source: Equiteq research, S&P CaplQ as of 09 -Dec-2024 Equiteq | 4



é and this iIs exemplified
growth, and relative valuation metrics

Valuation

USD billions 220

- I
[ |
$605 [
$346

amazon | @
mazon Google mo
71% 69%

l 76%
A >500,000 partners in ecosystem globally

(largest in world)
A >95% of Fortune 100 companies use Microsoft Azure

A ~83% of Fortune 500 companies use Microsoft
Office 365 [ | |
CDRACLE .

A ~1.6bn active users of Windows globally

0
18% 17% 16%

mom Google amazon

14%

$2,387

58%
49%

Go g|e amazon

by

t he

Operating Stats & Relative Valuation

Market Capitalization 2 - Year Forward Growth Rate Forecasts EV / CY 2024E Revenue

12.7x

10.8x

9.2x
6.0x
. =
[ | |

— o @ Google amazon

25.9x

23.7x 22.9x

17.4x
13.9x

amazon Go gle

companyos
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Microsoft is catching up to AWS in the cloud market and has leading
positions in key high -iImpact verticals serving growing enterprises

Cloud Market Share Competition Cloud Infrastructure & Platform Analytics & Bl Platforms
Services (Gartner Magic Quadrant) (Gartner Magic Quadrant)

3Q 2024
aws Challengers Leaders Challengers Leadgrs
31% Microsoft
Microsoft o
e o e
l_SA 3 3
] (]
aure 20% 5 5
e )
2 2
= 5
D < <
12% . o
Niche Players Visionaries Niche Players Visionaries
- Completeness of vision Completeness of vision
2020
Alibaba Clou
20% ibaba Cloud 4%
. Cloud ERP for Product - Centric Desktop as a Service (DaaS)
Enterprises (Gartner Magic Quadrant) (Gartner Magic Quadrant)
S | =
Challengers Leaders Challengers Leaders
Microsoft
) IBMCloud 2% Microsoft (o]
2 o 2
3 3
2017 >$131bn ¢ g
o o
13% I 204 Annual Cloud > >
Revenue as of 3Q 2024 = 3
< <
Q) 204 Niche Players Visionaries Niche Players Visionaries
(]
Tencent Cloud Completeness of vision Completeness of vision
Equiteq |
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Microsoft has a wide range of technology pillars, each of which has its
own network of partners

° A\ Azure G Power Platform u Dynamics 365

Cloud Computing Data & Analytics Enterprise Software

(D
: GitHub — ’ ‘ ' 4 4
. Cloud App ’ Finance + Business .
GitHub ™ Operations Central Sales Customer Service

Azure ;
Cosmos DB Spending Services
ﬁ . -...- Power Power Power Power Power i .
T E DD Automate Apps Bl Pages Virtual \" -
Agents '
Visual Azure SQL Data Kubernetes ) . Project Service ’
Studio Warehousing Services Field Service Talent Automation Marketing
. ChatGPT B® Microsoft 365 B Microsoft Security

Dynamics 365

Copilot Security Copilot G . m ﬂ @

Outlook i f ‘ (
Microsoft Windows ) ) OneDrive Word Excel PowerPoint .‘
) GitHub Copilot -
Copilot
D & @
Defender Entra Purview Sentinel

Power Platform M365 Copilot

Copilot _
OneNote SharePoint Teams Yammer

Equiteq |
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Azure purchase trends are fluidly changing, reflecting a healthy
balance among several buyer categories and regions

Azure Use Base Growth Trends

Azure Customer Overview By Geography & Spend (2024)

Geography Startup Adoption is Trending Upward:

A Startup clients grew 23% YoY from 2023 to 2024, representing the largest YoY growth of
the four customer groups

APAC _I_

Smaller -sized Companies are Adopting Azure Earlier:

345k 44% _I_ A Startups and small businesses make up 94% of the customer base for Microsoft Azure
customers Americas A The customer concentration provides opportunity for mid -markets and enterprises

Bt looking to expand Microsoft capabilities inorganically with many acquisition opportunities
Most Azure Customers Exclusively Use the Platform:
A 64% of Azure customers exclusively use Azure for cloud adoption in 2024

A Proportion of customers using Azure exclusively ha
technology stack increase in complexity

~ o R Number of Azure exclusive customers
AiMedi unmhar geo Spen

($5k - 100k+ / month)

141k

124k m2022 m2024
iSmal |l 6 Speind
($1 -5k / month) 345k o .
customers ATinyo Spend
(<$1k / month) .
Startups Mid-Market Enterprise
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Microsoft Teams, Power Platform and security products continue to
gain outsized growth and attention among businesses globally

Recent Momentum Trends in Microsoft Products

JPMorgan Survey of MSFT Partners: Please rate the following Microsoft products
in terms of their momentum within your base of customers and prospects:

O -

(Significantly losing momentum) (Significantly gaining momentum)

Teams

Power Apps /
Power Automate

PowerBlI

Security Products

Office 365

Dynamics Online

w

w
3
w0
© ©

> O

Commentary & Observations

Microsoft Teams:

A Teams implementations have grown along with new and complementary
collaboration tools

Power Platform:

A Currently facing large adoption trends, often completed with Power Apps
and Power Automate functionalities

A Power Platform products are often getting significant attention along with
Defender and Sentinel products

A Growth continues to generally exceed expectations within ecosystem

Security:

A Security remains a high - priority focus of Microsoft customers and

imi ssion criticalo in assessing cloud infrz:
GitHub A Defender and Sentinel continue to be key product solutions in demand
. within Microsoftés security portfolio
1
1
el ! A Momentum in Microsoftoés product offerings
. : with the launch of ChatGPT and the anticipated integration of Gen -Al
Office
4 a2
(on-premise) |
Strictly Confidential Source: Equiteq research, JPMorgan Equity Research (Fiscal 3Q 2023 Partner Survey) Equiteq | 9



Microsoft is deploying next generation Al in novel ways across its
product suite and cloud platforms

. . . Copilot E it Per Sapphire Conf
Microsoft Copilot combines the power of large language opilot Ecosystem (Per Sapphire Conference)

model s with an organizationds da
most powerful productivity tools in the world. Copilot
provides real -time intelligence assistance, enabling
users to enhance their creativity, productivity, and skills

a 1t

Start emails AiSZRA oo ASANA l'_—'}bcmdsintown

quickly, generate

More effective
meetings, find

Combine power of
Al with work data

Power Platform Copilot

Enables customized
analytical, Bl, and

Real-time, machine -
speed defense and
insights on security platform

to unlock information a summary, and Attassion
productivity & faster catch up on long 9 Ri C lend é CLOUDFLARE
"""""""""" uplevel skills emails easily @ Bitbucket @ Calend Y

Microsoft 365

Copilot in _
Copilot

Dynamics 365

Works alongside
o r aser invilie apps

Turbocharges a

1
1
1
1
1
1
1
1
1
1
1
1
1
1
a 1
user 6s wor kfi
1
1
1
1

Start a draft, re

@ ke

Create aesthetic Go deeper with

co creately

¥ Fareportal

@ darwinbox

@ freshworks

experlogix
€2 experlog

Funtivity

by Hermis

related solutions a copilot for every used every day write text, presentations, data, identify
job role generate a organize and insights, and
summary summarize slides generate formulas ..... " LUCid Ah Moveworks

A Copilot for every Microsoft it
Cloud experience

Microsoft Windows Github

Security Copilot Copilot Copilot

The first centralized
Al assistance on a

Increases developer
productivity to
accelerate innovation

Summarize notes,

create ato -do list,

design a plan

P

Plan, brainstorm,
create and
collaborate easier
to stay in sync

Create, organize,
and understand
ideas better

¢.monday..

skillsoft™

workhuman®

people.ai

P smartsheet

= Seismic
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Expectations for ChatGPT and new generation Al are high, but the
real -world impact is still on a longer timeline

Hype Cycle for Atrtificial Intelligence, 2022

Smart Robots Synthetic Data
Foundational Models ¢
Responsible Al s
Generative Al ’ Edge Al
Neuromorphic ¢ Knowledge Graphs
Computing ModelOps /
Operational Al Systems
Natural Language Processing
Digital Ethics
Al TRiISM
n i
g Composite Al [
= L
S Decision Intelligence Al Maker & Teaching Kits
(& Al Engineering
8 Computer Vision
x
Ll ) Al Cloud Services
Data - Centric Al Data Labeling and Annotation
Casual Al Intelligent Applications
Physics - Informed Al Cu;]qnlomous
Deep Learning ECES
Artificial General
Intelligence
Innovation Trigger Peak of Inflated Trough of Slope of Enlightenment Plateau of Productivity
Expectations Disillusionment
Time
Plateau will be reached: LEJs than 2 years 2 to 3@kars 5to 10y€ rs More than 1‘ears

A All regions of the global economy
will experience benefits from
generative Al

A Based on a PwC study, Al will
contribute $15.7tn to the global
economy by 2030 (14% increase),
which is greater than the
current output of China and
India combined

The greatest economic
gains from Al are
expected to materialize
in China (26% boost to
GDP in 2030) and
North America

(14.5% increase)

Labor productivity
improvements are
expected to account for
>55% of all GDP gains
from Al through 2030

Strictly Confidential

Equiteq
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Mi crosoftodés technology ecosystem is the |
comprehensive in the worl de

500k+ Active Partners Employing 11M+

UK
Germany
= France
Spain

United
States

Australia

Strictly Confidential Source: Equiteq research, Microsoft Equiteq | 13



V4

@ and Is comprised of a dgualigympateersoffeng of hi g/l
bespoke solutions and complementary services
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MAICPP is well  -organized and comprehensive, with six solution partner
designations and a broad range of specializations

Microsoft Al Cloud Partner Program

Services (Solution Partner Designations)

P

Available to Any Company that

g ) Cloud Miaration to Microsoft Azure Application Modernizatipn and D_evelopment; Manage Client Data Across Multiple_ Systems
has a Solution Listed on the 9 Cloud - Native Solutions to Build Analytics and Al Solutions
Microsoft Commercial Marketplace o . .
6 Spetl::]?:zgtrlggti,r‘lenglgig)goiyzgsrgloud 8 _Specialization_s, Including D_evOps, 9 Specializations, Including Al & M_L, Data
Intelligent Automation, & Enterprise Apps Warehouse Mgmt., & Analytics

Deliver Client Solutions with Dynamics Integrated Security, Compliance, and Identity

Publish 365 and Power Platform Delivery Client Solutions with Microsoft 365 Solutions
8 Specializations, Including BI, Finance, 6 SpeC|aI|zat|c6r;f1;c_:_c;scshrl:/lollc;roisec;ft Teams & 4 Specializations, Including Cloud Security,
- Sales, Service, & Low Code App Dev. 9 Identity and Access Mgmt., & Threat
Grow

AWith the |l ink between these-sdldecongngmdres ons and
Partners leverage tools, consulting A Support Partners defined, our objective is to funnel demand to you and ultimately, increase _
services, and resources for sales and win your business. 0
building and marketing solutions A Training Services Partners i Chris Stanton, Senior Program Manager for MAICPP (Microsoft Inspire - July 2023)

Strictly Confidential Source: Equiteq research, Microsoft Equiteq | 15
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Members can also attain Azure Expert Managed Services Provider
gualifications, gaining top priority in the Microsoft referral engine

Azure Expert MSPs

Microsoft Azure Expert Managed
Service Providers are recognized for
their skills, expertise, and customer

success in delivering Azure  -based

solutions, and are provided with

exclusive co -selling and business
development benefits

Requirements:

Must have an active Solutions
Partner for:

e
g) Infrastructure

:# Digital & App
VD]

Innovation

|I|. Data & Al

Subject to additional business
prerequisites surrounding Azure
MSP offerings and certifications

Select Microsoft Expert MSPs

North America

atmosera. &5 avanade

At®S  Capgeminied @ -cofvvee COASIN o sevoreserr CLOUDAC

ACHiS Company

brilio € cognizant (Z) Crayon  kaines: € kumulus Coforge embee

C
Lanlink

-\~ I ) A g <O
-qu 9_“9:“9 NODE#4  prodware’ Prccessor 5 solo FUJITSU HCL

A wi ey

Inms & LTiMindtree

rackspace. OSI-I | m sopra S steria @teltec v unisys

Recent Microsoft MSP Transactions

| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |
| | |

October2024 September2024 July 2024 June 2024 March 2024
Incipér tranSParlty glueckskanja MARTELLO
o BOWMARK $PICTET “Norvestor & veseyconn
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lllustrative journey for a Microsoft MAICPP services partner

Microsoft services partners benefit from ample support and opportunities that are specifically designed to drive growth

Link
MCPs

Join Microsoft
Al Cloud Partner
Program

Microsoft
Certified
Professionals

o6 Earn
Intermediate
or Advanced
Certifications

Enrollment Process
6 Sign Agreements
6 Account Set Up

6 Business Profile(s)

Differentiate

N

4

Begin to Achieve

Solutions  Partner
D esignations and/or
Specializations

6 Skilling
6 Performance

6 Customer
Success

Promote
Services

Publish Offer in
Commercial
Marketplace

6 Contact Me
6 Trial
6 Transactable

Reach Microsoft

Align and
Enable

Promote
Company

Get Co -sell Ready

6 Align to Microsoft
Sale Plays

6 Provide enablement
content

Create Business

Profile(s)

6 Discoverable in
AppSource Partner
Directory

Customers

Create Referral
Opportunities

6 Co-sell GTM Strategy
6 Co-sell Operations

(o]

Marketplace Leads
Build Relationships

O«

Drive Visibility

26
v

Associate to the Utilization
or Consumption impact

Customer Association

PAL- Partner Admin Link/
DPOR-Digital Partner of Record

6 CPOR-Claim Partner of Record

o)

¢

A $30bn

in sales on partner & Microsoft

Track Your
Success

Get
Rewarded
Insights
& Analytics
6 Reports
6 KPIs

Earn Incentives &
Benefits

6 Get Rewarded for Your
Success

6 Reinvest to Continue to
Expand Your Business

-led co -sell

A New co -sell deal is made every 7.5 minutes
A $1bn in sales on Microsoft marketplace

Strictly Confidential

Source: Equiteq research, Microsoft
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3. M&A Activity in the Partner Ecosystem




M&A deal volume in the Microsoft ecosystem has been very healthy
over the past few years underpinned by consolidation trends

Growing Deal Counts for Microsoft Ecosystem Partners

101
67
l 50
. Large Cap IT

M&A Activity by Buyer Group (2018 -2024 YTD)

70

2020 2021 2022 2023 2024 YTD Services

50
I
PE

PortCo Bolt-On

Professional
Services

Emerging IT
Services

F—————————————— =

o Deal Count Breakdown by Microsoft Focus
M&A Activity 2020 -2024 YTD

49% 3%

= Financial Sponsor = Diversified ‘
P . .
Roughly Equal Split / Portco = Microsoft Dynamics 365 8%
Between Strategic 350

Transactions and PE / Transactions = Microsoft 365

: 350
PE-Backed Roll -ups since 2020

Azure Transactions

since 2020
u Other
= General Microsoft Cloud

= Power Platform / Data & Analytics »

Strictly Confidential Source: Equiteq research, Pitchbook, S&P CaplQ as of 09 -Dec-2024 Equiteq | 19
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Interest in acquiring Microsoft partners has been registered across the
globe, with a concentration of deal flow in the US and Europe

Max. # of
< deals

Strictly Confidential

Source: Equiteq research, Pitchbook, S&P CaplQ as of 09

-Dec-2024

2
1
1
1
( The US has seen major transaction \ ( UK has the highest concentration of \
activity, especially from PEs Microsoft deals in Europe
Sep-24 Sep-24 .
Y7} : CBOWMARK %, transparity
CONNECTWISE ) s kyk 'c k d i transformatian - partnershin« clarity
Sep-23 Jul-24
RECOGNIZE % NA Bug, picTET 7
y 4 mantis o e
Mar - 24 Feb-24
2
%, ‘ scC ) P RESONATE )
- / s ASCC tusinems
L 2 Velosio 9 y
PE firm :f’fTarget Acquirer ) Target
Equiteq | 20



Select recent Microsoft ecosystem M&A activity demonstrates the
diversity of buyer groups and investors (1/4)

rovente: BG F N Digital consultancy specializing in enterprise content management modernization, intelligent
Nov-24 ‘,')p = = L == oo information management, and Al led innovation within the Microsoft ecosystem
Oct-24 Incipe% i:; : k_MV :“; : ~75 Digital consultancy specializing in Microsoft Dynamics 365 solutions
Strategic consolidation has ¢ o SOWNARK
. b ) ranspari (Sl L] © Sl L] N Pureplay Microsoft Technology Partner offering managed services and digital solutions across the
(I\:/?ntlnue]c? within ;he ith Sep-24 ansfoation ‘P‘.Hy = = 225 Microsoftdés cloud ecosystem
ICroSOIt ecosystem wi .
broad_ranging interest Sep-24 Skylek BE= CON/NECT\WISE L= ~230 Cloud and IT solutions provider specializing in Microsoft 365 migration, backup and management
across different te?hnOIOgy Sep-24 M blue = RECOGNIZE [ = ~300 Microsoft Solutions Partner with a focus on offering cybersecurity and business modernization
platforms and verticals P éits = = solutions
< P = Provider of IT consulting and software solutions catered to modern working, agile processes,
- COMMUNARDO || ; Bregallnvestments B= -
Sep-24 ( OOI g e _ 200 communication and collaboration
i O Aware Sy m — ~ Microsoft Solutions Partner focusing on Data and Al verticals, primarily leveraging Azure but
Aug-24 AN [ COMPANY e also develops Al -enabled data platforms
Aug-24 St()r | . !n!a‘!:aE!ETfsleﬁct! i:: : ~155 Technology consulting firm with a strong focus on implementation of Microsoft Solutions
Jul-24 SEI D@ ? ThE CARLYLE GROUT Be= 550 Technology consulting firm with Microsoft solut'ions focusing on CRM, ERP, gnalytics, employee
— —_ experience, cloud computing, workplace and cybersecurity
I - . I N Provider of digital transformation services focusing on implementing and managing products
Jul-24 INNOFACTOR CCLPM(IH 590 within the Microsoft B2B ecosystem within the Nordic region
- ° \|Z/
M&A activity has been Jul-24 Inglnet [ B9 | anro\;mgbnf = ~85 Provider of digital implementation services focusing on Azure, Microsoft 365 and Power BI
most pronounced in the . . —~
lower-middle-market space Jul-24 l == ﬂ}’\( TET == ~1125 Provider of digital transformation and consulting services focusing on Microsoft Dynamics 365
with a broad range Of. Jul-24 glUECk-anjQ = ’, -180 Microsoft Solutions Partner focusing on implementing and managing Microsoft 365, Azure and
buyer groups (strategics Norvestor cloud security products within Germany
being the most prevalent) ey i (1] Provider of IT consulting servi ing primarily Mi i
] N g services leveraging primarily Microsoft technologies, with a strong
Jul-24 cepheo  EIE POLARIS =1 280 e e
May -24 E ‘ Calltey E ~75 IT Consultancy focusing on managed IT services for Microsoft solutions among other vendors
> = . = . Provider of cloud consulting and IT services focusing on Microsoft Azure among other
Apr-24 b|aZ?FA an ——— %"c LI ] 625 technology ecosystems

Strictly Confidential

Source: Equiteq research, Pitchbook, S&P CaplQ

Note: Equiteq would be pleased to share color / perspectives on valuation
multiples in the Microsoft Ecosystem and broader IT Services space upon request

Equiteq Deal
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Select recent Microsoft ecosystem M&A activity demonstrates the
diversity of buyer groups and investors (2/4)

Apr-24 connectrla -180 Specializes in cloud solutions including implementation, managed services, security operations

HUGHTEDGE CONPAY = LIGHTEDG E = and consulting for Microsoft Azure, AWS and IBM
1 = ! Microsoft Solutions Partner offering digital transformation services leveraging Microsoft 365 and
apr-24 WEPPERINC IR Inherent | 2= 85 -
2 . . Ea— Dynamics 365
Strategic consolidation has
continued within the Mar-24 MARTE LL() I*I ts‘ Wesley Clover I*I 75 Providers of Microsoft Teams and Microsoft 365 solutions including migration, implementation
: . B ' and managed services
Microsoft eCOSyStem with = [ = Provider of digital transformation services specializing in Microsoft Dynamics 365 and other
. . N Vi igi i Vi ializing in Mi Vi i
broadranging interest Mar -24 Velos'° == W = 400 cloud -based Microsoft products
across different te?hnOIOgy Feb-24 E)EHHHENT = I - (‘\ - = 6550 Global digital consultancy offering a wide range of IT consulting services including data
platforms and verticals € ! ; = =\ D analytics, systems integration, managed services and more
] M H e N Digital consultancy providing cloud -based managed services as well as other IT services with a
Jan-24 k'MV- == BrldgepOInt == 700 particular focus on offering Microsoft -based solutions
Dec-23 Exesct{m;g I I ! Business I I ~115 Dedicated Microsoft partner focusing on Azure, Office 365 and Dynamics 365
J/ALNA . . o . . ’ . .
Dec-23 e‘o | Business [ ] ~80 Provider of Microsoft Dynamics implementation services for small and medium -sized enterprises
Sep-23 — Nl JITRelation [ 1 | -70 Provider of IT services focused on Microsoft 365 and Dynamics 365. The company offers services
€p ] ] SRR sy L L such as document management, network security, IT outsourcing and backup services
Jul-23 == I\DI‘RIY‘N;EL!'I‘ E ~210 Developer of account payable automation software based on Microsoft Dynamics 365
e Sl L] System € Sl L] N Custom software developer offering Microsoft -based technologies and a software product
M&A aCtIVIty has peen Apr-23 s y'- nnecting Car = 100 related to integrated finances for the public sector
most pronounced in the —~
lower-middle-market space Mar-23 " TechQuarters I I O babble —_— _Q ~125 Provider of digital implementation, software development services and managed IT services

with a broad range of

buyer groups (strategics Mar-23 algoritmia GO o TVHEOﬂsumI'ID [} | ~80 Provider of IT consulting and implementation services with specialization in Dynamics 365
being the most prevalent) Dec-22 »% I I (lﬂ\Sﬂ I I -60 Microsoft Solutions Partner offering advisory and digital transformation services based on the
ec NVQEZII Microsoft technology ecosystem
Dec-22 O B= updata [ = 125 Provider of cloud -based IT services |ntenFied _to deploy, manage, and optimize virtual desktops
nerd = SEIErEE = in Microsoft Azure.
h Provider of managed cloud hosting services for businesses, including public and private cloud
. & [ | & N g g : gp p
Dec-22 Watsery” I ' I Centrilogic I I 25 infrastructure, cloud roadmap creation, and cybersecurity

Note: Equiteq would be pleased to share color / perspectives on valuation .
Strictly Confidential Source: Equiteq research, Pitchbook, S&P CaplQ multiples in the Microsoft Ecosystem and broader IT Services space upon request Equiteq | 22



Select recent Microsoft ecosystem M&A activity demonstrates the
diversity of buyer groups and investors (3/4)

Security and IT Solutions firm providing managed IT services, Microsoft Office 365

T HRIVE |——— ~2
Nov-22 e i = implementation and network security expertise
Nov -22 S L] NODEA (=] L] -105 Provider of digital transformation services primarily leveraging Dynamics 365 and Power
. - . et e : g bsiness todorm e Platform
Strategic consolidation has
continued within the Sep-22 E-Logic — &5 avanade — ~80 Value added reseller of Microsoft solutions with a focus on Dynamics 365 and Power Platform
Microsoft eCOSyStem with ] Customer Software Developer and IT solutions consultancy with a particular expertise in data
. ; ST N u Vi uti u Y Wi icu xpertise i
broad'rangmg Interest Sep-22 t@kOl’lS & ASCENT e o analytics and cloud integration capabilities
across different technology . — —
platforms and verticals Sep-22 ComparryNet " =r= C 'RE == ~115 Specialization in Microsoft Azure and Microsoft 365 solutions software development systems
~ A. N Digital consultancy with a strong focus on provider cybersecurity solutions and cloud -based
Jul-22 N NETOX l- (.MPMJH l- 125 Microsoft solutions
Jul-22 rlgu L Sl L] NODE#A4 Sl L] ~150 Provider of IT consultancy services leveraging the Microsoft Cloud, including services of training
4 =L pourig s oo e = and adoption, cybersecurity, digital transformation and IP licensing
Jun-22 ( !: — . V/'ATEL . 15 Provider of managed IT services, digital transformation, and customer software development
un sUppo services
) Be= W | WestVizw [ =] _ Trusted Microsoft partner with expertise in Microsoft 365 and Azure, providing IT managed
May -22 AsummIT7 = GATTAL PRrTERS = 145 services, cloud security, and data governance and compliance
a 9 . n - e . . .
Apr-22 azzure :: g dedvamd i;l g 785 Digital consultancy specializing in Microsoft solunon; with a strong emphasis on managed IT
services
- B Incremental Sl L] ese - =1 N Leading provider of IT consulting services specializing in Microsoft Dynamics 365 and data
M&At activity hasdpeetﬂ Mar -22 [ ko s $ Telefdnica — 350 analytics capabilities
MOSL pronouncead Iin the
P . Jan-22 sa qlobal = r‘ K ARTESIA ol L] ~990 Digital consultancy providing of custom ERP and CRM software based on the Microsoft cloud
lower-middle-market space . S =L ecosystem as well as broader IT consultancy and managed services
with a broad range Of. Dec.21 % i ‘Utesserent -30 Provider of IT consulting services catering towards the public sector, offering cybersecurity
buyer groups (strategics ) LT — e Saions Tl — advisory and Microsoft  -based cloud solutions
being the most prevalent) n Provi igi i i i [ [ i
a _ rovider of digital transformation services focusing on Microsoft NAV and Microsoft Dynamics
Oct-21 prodware il I I 1,420 365 Business Central
S 2] [ = N Provider of Microsoft -based consulting and system integration services, with a strong focus on
Oct-21 Quanm) = @ avanade = 300 Microsoft Dynamics and capabilities within Azure and Power Platform
- ]
Oct-21 pavh@.com* I'l'l sylck;glst I*I ~25 Provider of manged IT services focusing on Microsoft -based technologies

Note: Equiteq would be pleased to share color / perspectives on valuation =i Bl .
Strictly Confidential Source: Equiteq research, Pitchbook, S&P CaplQ multiples in the Microsoft Ecosystem and broader IT Services space upon request quiteq Equiteq | 23



Select recent Microsoft ecosystem M&A activity demonstrates the
diversity of buyer groups and investors (4/4)

N Provider of digital consulting and IT services with a focus on data analytics and Al leveraging
Oct-21 ARTZFACT I I A R D I A N 900 various technologies include Microsoft Azure

Aug-21 BL\)E Be= > . -315 Consultancy focusing on supply chain advisory, with capabilities spanning strategic advisory
Strategic consolidation has 9 HORSESHOE == accenture and IT system integration catering towards fulfilment and distribution solutions
continued within the Jul-21 :"; : NQE - I"' :: : ~360 Leading Microsoft Dynamics 365 Business Central & Dynamics NAV partner within the UK
Microsoft eCOSyStem with Digital consultancy focused on delivering Microsoft workplace solutions, Microsoft Azure and
. ) i igi u y focu iveri i Wi utions, Mi zu
broad-ranging interest Jul-21 empired Capgominid® il ~1.100 Dynamics 365 solutions
across different tephnology Jul-21 @Evowe o 2] transparlty e L] 20 Pure -play Microsoft consultancy focused on delivering solutions regarding Microsoft Teams,
platforms and verticals u e s v = SharePoint and Power Platform
} ¥ Puth S L] B= N Provider of professional business and consulting services and systems using the General
May-21 ’ BIERIEE S _ g20 Microsoft Cloud, including the Power Platform, Microsoft Azure, and Dynamics 365
May-21 J.‘EIP{IOEJQAC'T . EQUISTONE 2 : ~30 Provider of IT consulting services based on various technology ecosystem including Microsoft
WinWire [ = < [ = Provider of global technology and consulting services focusing on the Microsoft technology
Apr-21 Technolagies — \> SYERICA — 925 ecosystem among others
Zikglobal = _ Provider of IT solutions development and implementation services focusing on Microsoft
Mar-21 ]=1d _ QuI SITIVE. I*I 360 Dynamics -based CRM and ERP solutions
Mar-21 NOE I+ E; : < EQEQXIREIESE E ~660 Provider of hybrid infrastructure, managed IT services, Microsoft cloud solutions provider
N ) — VEDON — ~ Provider of digital transformation services focusing on digital marketing, e -commerce, data
M&A activity has peen Feb-21 macaw — A — 455 Analytics and doud saldtione
most pronounced in the ) ‘ o : : :
. Dec-20 . - _I_ -100 Provider of data analytics and business intelligence services through leveraging various
lower-middle-market space = technologies including Microsoft Dynamics 365
with a broad range Of. Sep-20 O delegate T The Digital — ~240 Digital consultancy offering IT consulting and implementation services of Azure, Dynamics 365,
buyer groups (strategics P m= Neighborhood — Microsoft 365 and Power Platform
being the most prevalent) TALAN i i int - i i i
_ [ = _ Leading provider of digital consulting and IT services leveraging multiple technology
Jul-20 Positir e tm I I TOWERBROOK = 3,500 ecosystems including Microsoft
] ool L] Be= Provider of digital consulting services focusing on data analytics through leveraging Microsoft
- & ———] ~
Mar-20 a lt] U S = °O avanade == 170 Power Platform among other technologies
Mar-20 mgaﬁ}“d ] EMK ( ‘;l] ital i:: g ~1.410 PE platform for buying and building cloud -enabled business with a strong focus on Microsoft

technologies

Note: Equiteq would be pleased to share color / perspectives on valuation =i Bl .
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Select major investor groups active in the Microsoft ecosystem

There are a wide range of buyer categories within the Microsoft consulting space, each of which have their own unique charact

lllustrative
Buyer Group

Rationale

lllustrative Buyers

lllustrative
Buyer Group

Rationale

eri stics and motivations

lllustrative Buyers

-
A Augment or enhance existing accenture AlSS
. Microsoft offerings, end  -market nie Nl THOMABRAVO Bridgepoint
. - ) &5 avanade Capgemini
m%géc();f:wal expertise, geographic expansion, ; A Increase scale of platform, add
! resource capabilities, and & cognizant HCLTech o Aaptean D NETOX
Consulting business scale complementary_ capabilities / .
Firms A Mav b . SIEMENS NTTDaTa areas of expertise, enhance == CLEARLAKE CapMan
y be able to support outsized PE-Backed competitive positioning in
valuations due to synergy potential ene *2* Telefnica Tech PortCos market, partner with like _minded NODE#4 l;m“agk
entrepreneurs / leaders, create < PROVIDENCE Falcong
shareholder value
A Diversified IT services firms are Fellowwind m e
e looking to strengthen their expertise Sl
= . H H ] QP
Microso?t wnthm the le:rosoft gcosystem kaines: X REPLY PSP
Consultancies, A U_nlque solution offerings would be
Diversified IT highly complementary to many e s S I Softcat |
Services potential IT consulting buyers,
providing them with a more sau
comprehensive service offering D NCE Velosio
A Find a platform investment to
A Professional services and consulting Aspirant IBDO gain entry into the Microsoft Large Universe of
players are constantly seeking an Deloitte dentsu Private Equity market and grow p_raCtice toa H|I%Céggfshty
Professional edge to outpace the rest of the field larger enterprise via organic
Services & through the acquisition of unique EY 1 HURON growth and bolt  -on M&A
Consulting platforms with technical expertise,
Firms which allow them to meet the KPMG -“Cghéﬁ;};mm,
demand for increasingly complex
digital objectives pu?c.- ]
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Private equity interest in the Microsoft ecosystem remains strong with
potential for platform roll
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Private equity interest in the Microsoft ecosystem remains strong with
potential for platform roll

- up opportunities (2/2)
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Select PE -backed platforms within the Microsoft ecosystem and their
recent transactions
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4, The Leading Independent and PE -
owned Microsoft Partners in Europe




The leading independent and PE -owned Microsoft Partners in Europe

For full details, please contact a member of the Equiteq team

. Adam Tindall t Greg Fincke @ Jerome Glynn - Smith
: Managing Director, Head of North America 1 Managing Director, Head of North America > Managing Director, Head of Europe
<«» a >

Cameron ObLeary Emmanuel Kostucki

X Managing Director ; ’a Managing Director
Singapore <)

John Cooper Sylvaine Masson

~ Managing Director »“7 " Managing Director, Head of Asia Pacific
« oo < ; gng Sydney
& Graham Bell Arun Nayak e Alex Monck
Managing Director > Managing Director ‘ Managing Director

/’ 'u’

A 4

A
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The leading independent Microsoft Partners in Europe (1/10)
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The leading independent Microsoft Partners in Europe (2/10)
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The leading independent Microsoft Partners in Europe (3/10)
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The leading independent Microsoft Partners in Europe (4/10)

T

> 1987 .J S A
: 1987 ~70 .l: k" A_ i
ﬂ% 2003 ~65 .l: i
- : 2011 ~95 .': i
- : 2014 ~75 .‘: k‘) A_ i
. - : 2008 ~50 .l: t') i
w 2019 ~30 .": B') J I\ i
w 2012 ~145 .‘: A_ i
w 2017 ~60 L i
- w 2004 55 B') L

.) Dynamics ¢ Mlcrosoft ' Power Bl &
Azure

Strictly Confidential Source: Equiteq research, Pitchbook, S&P CaplQ p 365 365 | Data Analytics Equiteq | 34



The leading independent Microsoft Partners in Europe (5/10)
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The leading independent Microsoft Partners in Europe (6/10)
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The leading independent Microsoft Partners in Europe (7/10)
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The leading independent Microsoft Partners in Europe (8/10)
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Provider of digital transformation, ERP, CRM, Al, and cloud solutions as well as managed services,
| including system health checks, process mapping, system deployment, and ongoing support services

Provider of managed Microsoft 365, Copilot Microsoft 365, managed cybersecurity, managed
Microsoft Azure and application development services to the BFSI and professional services sectors

\ Microsoft Gold Partner providing app modernisation, data integration, Al and cloud governance
services

Provider of data & app innovation, data compliance & protection, cloud & infrastructure,
| cybersecurity, managed IT and support and modern workplaces

Provider of IT support, cloud solutions, cyber security, VOIP, and Microsoft services like Microsoft
365, Azure, OneDrive, and SharePoint

Provider of managed IT, cybersecurity, cloud and infrastructure services

Provider of managed services, implementation services, customisation, with a particular focus on
| Dynamics 365 rollout

Provider of workplace digital transformation and migration services with a strong focus implementing
Microsoft 365 solutions

Provider of technology services, business application solutions and managed services for the modern
workplace

Provider of technology services in the areas of data and analytics, Al, automation, Power Platform,
and Microsoft 365Pure  -play Microsoft Solutions Partner
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